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The Highs, Lows and Surprises of the 2015 Steamboat Market 
If there was a ship captain needing to explain the course Steamboat’s real estate market has taken over the past several years, the 

term “Steady as she goes” certainly fits. 

 

Since hi ng bo!om in 2009 for annual transac%ons with 467 sales posted by the Steamboat Springs Mul%ple Lis%ng Service, the mar-

ket has steadily and systema%cally steered its way out of turbulent waters to see 2015 become its fi.h best year ever with 1074 

transac%ons (blue line, Chart 1), and 

fi.h best year for dollar volume 

(green line), at $530 million. 

 

Quite expectedly, calmer waters 

have brought a drop in lis%ngs (pink 

line) to 1,573; the lowest level the 

market has seen since 2007. 

 

Some of the more significant events 

that occurred in 2015 include: 

 

Foreclosures 
A.er reaching a high of 306 in 2011, 

the Rou! County Treasurer’s Office 

recorded a mere 35 foreclosures in 

2015; a 45% drop from 2014 and 

the lowest recorded since the turn 

of the century. 

 

Single Family Residences 
Purchases of single family residences (SFR) in Steamboat dropped by four to 143 in 2015 from the prior year, but median price in-

creased 10% to $670,000.  SFR purchases more than doubled in Stagecoach, going from 17 to 38 with the median price increasing 

23% to $365,000.  The south Rou! County communi%es of Oak Creek, Yampa, Phippsburg and Toponas enjoyed a 21% increase in 

purchases to 29, with a significant 38% boost in median price to $157,000.  In western Rou! County, Hayden area homes had a 22% 

increase in sales from 27 to 33 and an 18% median price increase to $225,000.  North Rou! remained flat year-over-year with 36 pur-

chases, and median price was also unchanged, at $483,750.  However, this area saw significant improvement from 2013 to 2014, with 

a 56% increase in sales and 54% increase in median price. 

 

The least expensive SFR sale of 2015 was a 2 bedroom (BR) /1 bath (BA), 1,060 square foot (SF) Hayden home that sold for $37,000.  

The most expensive was a 7BR/5+BA, 17,156 SF log home on 19 acres on the Elk River in North Rou! and sold for $7,000,000.  

 

Condominiums 
Condo ac%vity con%nues to outpace all other residen%al property types by increasing 11% to 292 transac%ons.  Median price in-

creased 9% to $296,450, with the most significant price increases coming in the most affordable sizes, with studio median prices in-

creasing 29% to $160,000 and one bedroom units increasing 21% to $165,000. 

 

For the record books, the least expensive condo that sold in 2015 was a 2BR/1BA, 864 SF Wagon Wheel condo in Stagecoach that sold 
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for $65,000, and the most expensive was a 3,267 SF, 4BR/4.5BA slopeside condo at One Steamboat Place for $2.3m, or $704/SF. 

 

Townhomes 
The only major property category that declined in ac%vity is townhomes.  Specifically in Steamboat, purchase ac%vity fell 5% to 144, 

but median price s%ll increased 6% to $515,000.  Stagecoach townhome sales remained level at 13, but enjoyed a substan%al 33% 

median price jump to $159,000. 

 

With 3BR’s, 2BA’s and 1,416 SF, a Stagecoach Townhome, sold as a short sale, was the least expensive sale at $86,000.  Purchased at 

$2,075,000, a Porches Townhome, boas%ng 5BR/5+BA’s and 5,081SF, was the highest priced townhome sale. 

 

Land 
The biggest winner in 2015 for all property types was with vacant land sales, which increased 23% in one year to 157 purchases.  This 

could be due to the lack of inventory in certain residen%al housing segments, as well as specula%ve builders/investors returning to the 

market.  Lot ac%vity in Steamboat Springs actually dropped 10% to 53, but median price increased 14% to $369,000.  North Rou! 

County saw a nice 75% increase in sales to 21, which may be one reason why SFR’s in this area declined last year.  Stagecoach lot pur-

chases increased 43% to 30.  This geographic shi. in land ac%vity is why parcels less than $100,000 saw a 64% increase over last year, 

where the median price of a Stagecoach lot was $17,400 and North Rou! was $100,000. 

 

The least expensive land purchase was a 1.35 acre parcel in the Sky Hitch Subdivision in Stagecoach for $2,000, while just south of 

Steamboat, a 149 acre parcel with both the Yampa River and Grouse Creek flowing through the property sold for $3,000,000. 

 

Conclusion 
Real estate markets, like ships at sea, rise and fall.  As the Steamboat market has experienced when the %de quickly receded in 2009, 

it has been slowly and steadily rising.  Since that bo!om there has been a rela%vely good balance between supply and demand.  How-

ever, as the market con%nues to improve and more ac%vity builds, sooner or later inventory is going to %ghten.  Hints of this is al-

ready occurring, and will con%nue to do so un%l more inventory can meet the demand.  Before that happens, it is reasonable to ex-

pect prices to con%nue to rise. 

 JANUARY 

 23 - 24 Steamboat Lake Winter Fes%val 

FEBRUARY 

 3 - 7 103rd Winter Carnival, Parade & Fireworks 

 5 1st Friday Artwalk 

 6 Sotheby’s Downtown Fireworks Wine & Cheese Recep%on 

 5 - 9 Mardi Gras 

 14 Torchlight Parade 

MARCH 

 4 1st Friday Artwalk 

 5, 12, 19, 26 Bud Light Rocks the Boat Free Concerts 

 6 Steamboat Pentathlon 

APRIL 

 1 1st Friday Artwalk 

 9 Cardboard Classic / Free Concert 

 10 Closing Day 

MAJOR UPCOMING STEAMBOAT EVENTS 
ABOUT DOUG… 

Doug Labor has over 30 years of real 

estate experience, including execu�ve 

level posi�ons with some of the largest 

ski and golf resorts in North America.  

He is the General Manager of Sothe-

by’s downtown Steamboat Springs 

office.  What he enjoys most in his real 

estate prac�ce is providing imagina-

�ve, yet logical and valuable guidance 

in helping clients reach their goals.  His 

industry knowledge and service have been recognized by both 

clients and peers as one of the premier brokers in Steamboat, 

with the 2005 and 2014 Steamboat Springs REALTOR of the Year 

and 2012 and 2014 “Best of the Boat” Real Estate Agent 

awards.  Doug’s clients appreciate his unsurpassed market 

knowledge and keen nego�a�ng skills working for them, as well 

as the professional work ethic and personal care he delivers to 

each and every client, no ma8er if they are in the luxury or intro-

ductory market. 

To receive my monthly e-newsle�er (including Best Buys), learn more about the market, 

or discuss how you can put me to work for you, contact me at… 
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